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4400 Marsh Landing Pkwy, Suite 1  

Ponte Vedra Beach, FL 32082

Phone (904) 694-1030 

Facsimile (904) 273-5267
Selling Your Home In Today’s Market

Over the next two months, we will offer ways to improve the likelihood that your home will sell – if you really want it sold – in what is being termed a “Buyer’s Market.”  There are no perfect recipes and certainly no guarantees, but if you follow some tried and true practices, the buyers you wish to attract will find you and your home.

In a market where the inventory of homes on the market outnumber the purchasers, then the seller must be committed to a marketing process and understand that last year’s market-to-sale timelines will not apply.  The first principle in developing interest in a home in a tighter market is making sure the property is in “showroom” condition.  Remove clutter, paint, replace worn carpet and fixtures and fix those “little” problems that a buyer may perceive as annoyances.  
Make sure you find a professional to assist in marketing your home.  Do it yourself campaigns and FSBO signs can’t compete with today’s Internet, television and print media, and other creative tools that realtors have at their disposal.  After conducting an interview to determine the realtor best suited to market your home, seek help on “staging” your home before showing it.  Agents may be reluctant to criticize your property, but an outside “eye” usually can find ways to spruce up your presentation.  

NEXT MONTH:  Inspections, pricing, negotiating

Financial / Real Estate Word Power 

Rescission: For a remedy for fraud, or by agreement of parties, all parties return to their original position prior to executing the contract.  It is also known as “a contract to end a contract.”    
TitleTeaser$$ (First Email or Fax Wins)

August Winners:   Carol Zingone (1st Place) of Vanguard Realty GMAC Real Estate; and consolation winners Jacequelyn Bates of Coldwell Banker Walter Williams Realty and Sean McNeil of American Home Mortgage.  

Answer:  The minimum number of years necessary to establish in Florida the “root of the title” is 30 years.              

The October Question:  Why is a “lis pendens” a problem in real estate? 

Closing Assurances

Volume XVIII

October 2006
Charles “Chuck” Robbins, President

Billie Alverson, VP-Operations 

Lewis Barber, VP-Business Development

Stephanie Ebers, Escrow Officer
Realtor’s Realm   
Explore Realty, Inc. is your Full-Service Agency specializing in working with Sellers and Buyers in Single-Family Residences – Condominiums – Beachfront – Town homes – Investment – and Pre-Construction within Duval, Clay, and St. John’s counties. 

Broker/Owner Ronald “Ronnie” Monroe brings 12 years of experience and total satisfaction to all Explore’s customers. Together with Realtor® John Garrett, Explore Realty brings their customers knowledge and driven results in today’s complex Real Estate market. At Explore Realty “Personal Service” really means Service Satisfaction straight thru your total Real Estate experience. Whether you’re a first time home buyer or searching for that special estate home and everything in between Explore Realty, Inc. can help. Please give us a call today at 904-722-0909. 

Lender’s Log       

SunTrust Core Purpose is Fulfilling Dreams, Enriching Lives and Building Communities and with this product we do just that.  

SunTrust Bridge Loans make contingency contracts a thing of the past.  With homes staying on the market longer there is a way to help you purchase that new home now and not later.  If your existing property has not yet sold, and funds are needed to close on the new property you are purchasing, we can advance the necessary cash.  Here are just some of the benefits of this unique mortgage product.

* Make no out of pocket mortgage payments for the first 6 months of the loan 

* Allows those who are selling their home up to 12 months to repay the debt
* Ability to borrow up to 90% of the value of current home to use as down payment on new home they are purchasing.

* A sales contract on the "for sale" home is not required.

* If the new purchase money loan is a Portfolio Libor ARM then the payment for the Bridge Loan is NOT used when calculating debt ratios.

Call:  Donna Theiss, Producing Manager 904-472-6173

 Wally Sears, Loan Officer 904-610-9771

 Tom Rankin, Loan Officer 904-982-7101

 Karen Jackson, Loan Officer 904-614-3056
Real Estate & Financial Humor 

In South Florida, the police routinely ask motorists for a real estate license when they pull them over because not everyone has a driver’s permit. .       

